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ONE HAS BEEN STRUCK OF LATE 

NOT SO MUCH BY THE constant 

shrieking of financial journalism that 

the dreaded stock market correction 

is imminent—this is a constant ring-

ing in investors’ ears, much like tin-

nitus—but by the corollary meme 

that an economic recession must 

even now be bearing down upon us 

in all its putative fury. 

In response, some perverse im-

pulse moved me just the other day 

to google the phrase “increasing 

signs of recession.” The very first 

indication of the ubiquity and con-

stancy of this notion in common dis-

course was that my inquiry yielded 

22,400,000 results. (I can under-

stand, if not quite forgive, your im-

mediate incredulity at this, to which 

I can only respond: google the 

phrase yourself.)  

I propose to regale you, in this lit-

tle essay, with an examination of the 

first ten of said results. Before doing 

so—and lest the supreme irony of 

this exercise be lost on you—let me 

remind you that the last recession in 

this country was The Big One of the 

postwar era: it ran 18 months from 

December 2007 to June 2009, and 

shrank the economy by 5.1%. You 

may infer from this that the econo-

my has been expanding—slowly, al-

most painfully, and far below its ca-

pacity, but expanding—ever since. 

One of the top ten results of my 

google search was a technical dis-

cussion from Wikipedia. Two others 

dated from 2008, which means that 

they were forecasting a recession 

which was in fact already in pro-

gress. (One can only hope the hu-

mor in this will not entirely escape 

your notice.) Here, arranged in 

chronological order, are the other 

seven, all from relatively mainstream 

financial commentators and those 

periodicals which avidly repeat every 

available negative forecast:  

 • Seven signs a recession is near, 

CBS News, August 29, 2011. 

• Meredith Whitney: “Increasing 

signs” of a possible double dip reces-

sion, CNBC. This is my own senti-

mental favorite of the seven; it was 

first posted on August 2, 2011 and 

then “updated” (which is a euphe-

mism for “still hadn’t happened”) on 

October 2. The delicious ironies of 

that are (a) it was dead wrong, and 

remains so; and (b) the stock mar-

ket bottomed that year (and ever 

since) the very next day following 

the “update,” October 3.  

• The top 12 signs that the U.S. 

economy is heading toward re- 
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cession, ZeroHedge, March 6, 2014. This one 

was picked up by at least a dozen of the more 

hysterical catastrophist newsletters/blogs, and 

circulated widely. You were meant to infer that 

if these were merely the top twelve signs of 

the apocalypse, there must have been even 

more. 

• It’s time to start talking about a U.S. re-

cession, Business Insider, October 11, 2015. 

Notable not just because it was posted on my 

birthday, but for the cleverness of the head-

line. Observe that the no-name journalist re-

sponsible for this turgid recycling can’t be 

pinned down to predicting a recession, much 

less a market crash. He just wants to “start 

talking about” a recession, and for all we know 

may be talking about it still. 

• Economic gauges raise specter of reces-

sion, The Wall Street Journal, June 19, 2016. 

Must have been well thought out if it was in 

the Journal, right? 

• New signs of an economic recession in 

2017, The Sovereign Investor, July 29, 2016 

• Ten recession signs you need to know, 

GO Banking Rates, July 7, 2017. 

 That none of these dire warnings has yet been 

right is self-evident. You may, one hopes, find 

it entertaining that on the aforementioned Oc-

tober 3, 2011—the market nadir in this litany 

of impending doom—the S&P 500 closed at 

1,099. As I write, it has just closed at 2,500.  

There are a multiplicity of very useful lessons 

in all this—too many to enumerate, really, but 

here are a few of the larger ones. (1) No one 

on earth can reliably forecast when a recession 

will begin, nor where it will end. (2) Some 

prognosticator, blogging from his parents’ 

basement, will always be predicting an im-

minent recession. (3) The insatiable hunger of 

financial journalism and the blogosphere for 

negativity being what it is, the more blood-

curdling the prediction, the more it will be 

blasted throughout the media echo chamber. 

(There is actually a name for this latter phe-

nomenon now, which I may tell you with due 

modesty that I myself coined: clickbait catas-

trophism.)  

Now, if I may, permit me to reveal the real 

subject of this essay, which even I would con-

cede may not be immediately obvious. It is, of 

course, your financial advisor—the ethical, 

knowledgeable, caring, empathetic, tough-

loving behavioral coach who sent you these 

musings. One hopes you will be inspired there-

by to value him or her in a new and enhanced 

way: to wit, as The Antidote. You are subjected 

all day every day to just the kind of tsunami of 

mindless pessimism evidenced in the foregoing 

litany. (And don’t get me started on a corollary 

history of predictions of major stock market 

crashes, which would be both more apocalyptic 

and—not incidentally—even more wrong.) It is 

all so pervasive that you may no longer be 

aware of it, rather like a fish who is not con-

scious of water. And it is relentlessly eating 

away at your faith, patience and discipline. 

That is in fact its conscious purpose.  

Ah, but you have The Antidote: a constantly 

reassuring voice of steady, rational long-term 

optimism. Indeed, as you may have noticed, 

there are days when your advisor’s is in fact 

the only steadfastly optimistic voice you hear. 

That is his/her conscious purpose.  

You may succeed as a long-term investor if 

and to the extent that you continue to act con-

sistently on a plan. You will fail to the extent 

you react episodically to economic and market 

setbacks, real or imagined. You have my per-

mission to expect that, in the long run, your 

advisor will make the difference.  

© October 2017 Nick Murray. All rights re-

served. Used by permission.  
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Social  
Security 

Tip 
 
 

Monthly Social 

Security and  

Supplemental  

Security Income 

(SSI) benefits for 

more than 66 mil-

lion Americans will 

increase 2% in 

2018. 

 

The 2% cost-of-

living adjustment 

(COLA) will begin 

with benefits  

payable to more 

than 61 million 

Social Security 

beneficiaries in 

January 2018. 

 

Some other  

adjustments that 

take effect in  

January of each 

year are based on 

the increase in 

average wages. 

 

For additional  

information on 

how the COLA is 

calculated, visit 

www.socialsecurit

y.gov/cola 

 

 

Sometimes You Just Need to Refresh 

Refresh. We’ve all needed to do it at one point or another. Whether it’s 

been physical exhaustion in need of a nice spa treatment, a wardrobe that 

no longer fits our lifestyle, or a pesky webpage that’s trying our patience, 

it’s easy to understand the significance of taking a moment to refresh. One 

area though, that we may neglect to consider needing a revival, is our fi-

nancial plan; but just like our wardrobe, our financial plan can become 

stale, outdated, and irrelevant. For this reason, it’s important to periodical-

ly evaluate our financial plan to determine if it still makes sense with our 

evolving goals and circumstances or if it’s time to hit the refresh button. 
 

Because it’s no secret that money dictates most everything we do, it’s im-

portant to consider what it is we want or need in order to create an appli-

cable plan. Fortunately, there are professionals that can help navigate this 

process who are knowledgeable in not only the scenarios we ought to con-

sider, but also the behavior of financial investments.  
 

A couple of steps that can be taken to assess the efficacy of your financial 

plan are 1) establish a rapport with a financial advisor who measures their 

success by yours and 2) engage in a rhythmic personal assessment of 

your goals and circumstances. 
 

You know yourself best, so when it comes to something as personal as 

lifelong goals, you are the greatest judge in the matter. Pair your assess-

ment with the help of a professional, and even the goals that are really 

more like dreams, become realistic. So even if your hairdo matches your 

parents’ yearbook picture, don’t let your goals go unaccomplished because 

you failed to plan for their accomplishment.  

 

    -Crystal Schneider, Client Relations Manager 

 

The opinions voiced in this material are for general information only and 

are not intended to provide specific advice or recommendations for any 

individual. All performance referenced is historical and is no guarantee of 

future results. All indices are unmanaged and may not be invested into 

directly. 
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Paper Shredding 

Whenever you need to safely dispose of confidential  

documents containing sensitive information,  

we invite you to take advantage of our shredding service.  

We use a local service that provides secure, on-site  

destruction of documents and recycles 100% of the         

shredded material. 

 

Documents containing social security numbers, account            

account or bank information, and anything else you’d like protected, stop by 

and we will have them shredded for you. If you are not sure what to keep and 

what you can discard, feel free to schedule an appointment and we would be 
happy to help. 

Argus Financial Consultants 

971 Spaulding SE Suite B 
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