Disclaimer

This is an educational and financial analysis tool to assist you by providing concise financial
information. This report is a needs analysis of your current situation. It is comprised of separate
investment and risk protection informational segments. There is no fee for this information. It is
presented as part of a sales presentation. This material does not constitute tax, legal or accounting
advice and is not intended or written for such use. Clients interested in these topics should seek
advice from an independent professional advisor. The sole purpose of this report is to help you
make appropriate transactional decisions about financial products that may help you meet your
goals. The reports and graphics are dependent upon the quality and accuracy of data furnished by
you.

This analysis is for estimating purposes only and must be reviewed periodically. Past
performance is not indicative of future results. Your attorney and accountant should be consulted
regarding legal and tax implications. Inclusion of any particular option does not constitute a
recommendation of a particular option over any other planning alternative. Other alternatives
may be more appropriate for your particular situation. John Hancock Financial Network and its
affiliates do not guarantee or express an opinion regarding the accuracy of the system or its
content, and will not be liable to any person for any damages arising from the use or misuse of
this content, or from any errors or omissions in the same. This content does not attempt to
illustrate the precise legal, tax, accounting, or investment consequences of a particular alternative.
The precise consequences of a particular alternative depend on many variables, some of which
may not be accounted for or fully described in this content. Unless otherwise indicated, the
income tax and generation skipping transfer implications of a particular transaction are not
reflected in this analysis.

Your own legal and tax advisors should be consulted before you make any estate or business
planning decisions (or change title to any assets or change beneficiary designations) to determine
(1) the suitability of a particular alternative and (2) the precise legal, tax, investment, and
accounting consequences of that alternative. John Hancock Financial Network and its agents do
not give legal, tax or accounting advice. This presentation and any other oral or written
communications shall not be construed as such.

As a result of this Needs Analysis report, John Hancock Financial Network representatives may
recommend insurance or securities products as potential solutions. Clients should carefully
review their client data, as summaries based on inaccurate assumptions may impact the analysis
results. All growth rates are hypothetical, not guaranteed. This analysis should be used for
estimating purposes only. Past performance is not indicative of future results. Your attorney and
accountant should be consulted regarding legal and tax implications. A current prospectus must
be read carefully when considering any investment in securities.

No liability is assumed from the use of the information contained in this analysis. Responsibility
for financial decisions is assumed by you. It is important to revise your strategies periodically in
light of your experiences and changing goals.

Offering John Hancock insurance products

Securities are offered through Signator Investors, Inc., Member FINRA, SIPC, 197 Clarendon Street, Boston MA 02116
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Various Estate Planning Arrangements

A Summary of Benefits

Bypass Bypass,

with QTIP,' &
Living Living
Benefits Trust Will Trust Trust
1. Allows you to select:
a. Benéeficiaries of estate, No Yes Yes Yes Yes Yes
b.  Executor of will, No Yes Yes Yes? Yes? Yes?
c. Guardians for children, and No Yes Yes Yes? Yes? Yes?
d. Trustees of trust. No No Yes Yes Yes Yes
2. Avoids probate costs.’ No No No Yes Yes Yes
3. Prc?vndes asset management for No No Yes Yes Yes Yes
children over age 18.
4. Protects estate_ owner from a No No No Yes Yes Yes
conservatorship.
5. Designed to save death taxes for No No Maybe* No Yes Yes

couples.

6. Allows the first spouse to die to
determine the ultimate beneficiaries
of the estate in excess of No No Yes No No Yes
$5,120,000°, while still deferring the
death taxes.

Brief Description of Arrangement

o No will: Your estate passes to heirs picked by the legislature.

e Basic will: Generally passes everything to your spouse, if living, otherwise to your children when
they reach age 18.

e Trust will: May contain bypass and QTIP trusts or may pass everything to your spouse, if living,
otherwise for children.

e Basic living trust: Designed to avoid probate and provide asset management. Used for smaller
estates and single persons.

o Bypass with living trust: Designed to set aside assets for specific heirs while giving the surviving
spouse income and flexibility. Appreciation on assets inside the trust can avoid estate tax.

e Bypass and QTIP with living trust: Same as the bypass with living trust, plus it gives the first
spouse to die more control over who will eventually receive his or her assets after the surviving
spouse dies. Also called a QTIP trust.

' QTIP stands for qualified terminable interest property trust.

2 Each living trust is generally accompanied by a “pour over” type of will which picks up assets not put into the trust during lifetime
and transfers them after death. Executors/guardians are named in a will.

® If all of the assets are in the living trust, probate is not necessary. However, there will usually be some expense for legal advice or
the transfer of assets not in the trust. Without a trust, probate costs may exceed 5% of the total estate.

* Some trust wills contain bypass trusts designed to save death taxes, while others merely manage assets.

® The applicable exclusion amount is the dollar value of assets protected from federal estate tax by an individual's applicable credit
amount. For 2012, this applicable exclusion amount is $5,120,000.
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