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2020Our Lifetime 
Commitment

Over the past 20+ years, Ty J. Young Wealth Management has 
become an expert in preserving retirement futures in times of market 
uncertainty. Building relationships with over 5,000 clients nationwide, 
Ty J. Young Wealth Management empowers clients to improve their 
financial health, weather market changes, and gain peace of mind for 
their future. 

After years of working in traditional Wall Street firms, Ty J. Young saw 
firsthand how millions of Americans were limiting their potential by only 
seeking socially-favored investments (stocks & mutual funds). Driven 
by these observations, he quickly found his purpose & sought to design 
investment strategies that irrefutably protect the financial future for 
each client. From this earnest vision, Ty J. Young Wealth Management 
was born. 

Every day, Ty and his team aim to identify strategies that will help each 
and every client achieve greater financial health. From a Research & 
Development team that studies market fluctuations, global economic 
conditions, and financial forecasts to a Customer Service team that 
works to understand a client’s financial goals, Ty’s team has curated 
specialized resources that work hard to protect our clients’ financial 
futures.

Ty J. Young manages over 
$750 million dollars in assets
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2020
In a fast-paced, ever-changing world, financial health has become harder than ever to obtain. According to the Certified 
Financial Planner Board of Standards, Inc., over 70% of American adults are unprepared for retirement.

We’ve done the research, and we know the challenges mature adults are facing right now:

 1. Overwhelmed with the number of options within the marketplace.
 2. 100% Invested in Risk Associated Accounts
 3. Feels Like Empty Nesting is a Distant Dream (w/ Adult Children Still Living At Home)
 4. Ready to Take the Leap into Retirement, But Have Anxiety of Falling Backwards.

Do any of these hurdles feel familiar?

Over the course of this investor’s guide, we’ll walk you through some of the tools we use to get our clients out of the 
dark & looking towards a healthy financial future.

The Current State of Financial 
Well-Being & Retirement
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AS WE CONSTRUCT PERSONALIZED INVESTMENT STRATEGIES FOR CLIENTS, OUR FOUNDATION 
IS BASED UPON RESEARCH AND ANALYSIS ON HOW THE WEALTHIEST AMERICAN’S HAVE 
SUCCESSFULLY INVESTED THEIR MONEY. 

THERE ARE STARK DIFFERENCES IN HOW THE RICH INVEST THEIR MONEY COMPARED TO THE REST 
OF THE POPULATION.

Warren Buffet’s Number 1 Rule when it comes to investing: 
“Never lose money. Rule #2: Never forget Rule #1”

Here are 3 ways the rich invest their money differently: 

 
1. Avoid mainstream investment strategies

According to The Wall Street Journal, the rich often avoid the types of investments favored 
by the masses — stocks and mutual funds. The Merrill Lynch Global Wealth Management 
2010 World Wealth Report noted, high-net-worth individuals all around the world had less 
than 1/3 of their assets in mutual funds and stocks.

2. Preservation  of wealth is key

The Wall Street Journal report highlighting the Prince & Associates study shows the wealthy 
do not speculate the majority of their money in stocks and mutual funds they don’t control; 
but rather, they preserve their assets and minimize their risk.

3. Never lose money

In his article, How to Invest Like the Wealthy, Chris Gottschalk notes, “most millionaires 
focus on avoiding risk more than they focus on making money. Master investor Warren 
Buffet famously has only two rules of investing: (1) Don’t lose money. (2) Don’t forget Rule 
number one.”

Our Driving Factor: 
Understanding Where 
The Wealthy Invest
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99 % 83 % 99 % +

Here are a few more 
misconceptions that motivate us:

individuals worth  
$5 million to $10 million 
do not invest in stocks or 
mutual funds

individuals worth $5 
million to $10 million do 
not invest in ETFs

individuals worth $20 
million or more do not 
invest in stocks or mutual 
funds of companies they 
do not own and control.
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1 2 3
A client’s principal investment 
is never subject to decline 
due to market fluctuations. It 
bears zero risk due to market 
fluctuations, uncertainties, and 
global economic conditions. 
The account will lock in its 
interest annually.

March 31st, 2000 - March 31st, 2020 (20 Year Period)

Protect The 
Principal

Have Zero
Fees 

Accrue a Reasonable
Rate of Return

Our investment strategies have 
outperformed the S&P 500 over 
the last twenty years. Talk to one 
of our Financial Strategists if you 
are interested in maximum gains.

Unlike traditional wealth 
management firms, when 
clients invest with Ty J. Young 
Wealth Management, they 
are never charged fees. That’s 
right, $0 in fees.

At Ty J. Young, our mission is to help Americans prepare for and thrive throughout retirement, creating 
individualized strategies for each client that are immune to changing world events.

Modeled from our research on how the wealthy invest, we create strategies that:

Our strategies have outperformed 
the S&P 500 over the last 20 years.

Our Approach: Strategies 
With Proven Success
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Let’s create a strategy for you. 
IN ORDER FOR US TO DEVELOP THE PERFECT STRATEGY
FOR YOU, WE CONDUCT A 4-STEP PROCESS:

Talk to a Financial 
Strategist Today! 
Call:  866-217-8392

We educate you on 
your investment options, 
saving strategies, and time 
commitments.

We design a custom investment 
strategy that combines where 
you stand today with where you 
want to be tomorrow.

We work diligently with each 
client to understand their current 
financial health.

We monitor and manage your account 
so that you don’t incur fees, your 
money stays protected, and you earn 
a reasonable rate of return.

STEP 1

STEP 3

STEP 2

STEP 4

Education

Strategy

Discovery

Management

If you think investment success has a quick turnaround, you’re doing it wrong. 
Anyone can be an investor, but to be a successful one it requires planning and 
patience. It’s the gains that you see over time that are exciting.

In order to help our clients achieve the best possible results they agree to 
hold their account from five to ten years. There are advantages to holding 
your account for longer. For example, with a ten-year account you may be 
eligible for a better rate of return and up to a 7% bonus.

Unlike other traditional wealth management vehicles, if a client needs access 
to a portion of their money during the contracted time commitment, they 
can withdraw up to 10% of their account value each year - penalty free. If you 
pass away during your contracted time commitment, 100% of your account 
balance is passed to your beneficiary - penalty free.

A majority of our clients have chosen seven to ten year accounts, with over 
90% renewing their account to keep their financial health intact.

We help everyone learn the details of their hand-crafted strategy so that they 
feel comfortable, and are in it for the long haul.

Investment Ingredients: 
Planning & Patience For 
Your Future
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Do you have an account that earns compound interest?   Yes   No   I Don’t Know 

Are your accounts cash flow positive?     Yes   No   I Don’t Know
 
Will you lose money if the market corrects?    Yes   No   I Don’t Know 

How much bad debt do you have?  $

Do you want some, part, or all of your money protected against losses? Yes   No   I Don’t Know  

Are the details of your current investment accounts easy to understand? Yes   No   I Don’t Know

Let’s get started. Take our 
2-min quiz to discover 
where you stand

Not sure? If you fit in any of the three 
buckets below, let us help you get to the 
next level!

1. On the brink of retiring. I want to be set-up for success. 
 a.   Do you have a contingency plan if the market corrects? 
 b.   Does your portfolio provide you with total peace of mind?
 c.   Does any portion of your money have a principal protection guarantee?

2.	 Considering	a	diversified	retirement	portfolio.
 a.   Are you diversified in financial products outside the stock market?
 b.   Does any portion of your money have a principal protection guarantee?

3. Concerned you may not have enough. You’re not alone in this. 
 a.   Do you have a contingency plan if the market corrects?
 b.   Are you confident that your money will last as long as you do?

Ready	to	chat	with	a	financial	strategist	about	your	answers?	
Give us a call now: 866-217-8392
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Let’s create a protected and 
secured future together! 

Take 5 minutes to open your 
account today.  Call: 866-217-8392
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Here Are the Facts

https://www.cfp.net/news-events/latest-news/2019/05/08/new-research-confirms-americans-are-not-prepared-
for-retirement
http://blogs.wsj.com/wealth/2007/06/12/how-the-rich-invest/ 
https://www.firstalliancecu.com/blog/how-to-invest-like-the-wealthy

http://www.bloomberg.com/apps/news?pid=newsarchive&sid=aIOhCMZGtEx8  

http://www.thinkadvisor.com/2015/03/10/investors-spend-475-hours-a-year-worrying-about-mo 

• Ty J. Young Wealth Management: A trusted, nationwide wealth management firm. 

• 20+ years of experience in specialized wealth management.

• Investment strategies handcrafted for each individual.

• 5,000+ clients from all fifty states.

• “A” Rating with the Better Business Bureau. 

• 4.7 Google Star Rating.

• Award winning white-glove customer service. 

• Home office in Atlanta.

References
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DISCLOSURE

All research, case studies, graphs, charts, projections, and the like strictly refer to insurance products and the insur-
ance industry. All documents, materials, representations, references, products, and advice given and/or received are 
solely from Ty J. Young Inc., an insurance agency in the business of selling insurance products and soliciting insur-
ance business. All products and materials presented and/or advised are through, and by, insurance agents acting on 
behalf of third-party insurance companies that compensate Ty J. Young Inc.
Ty J. Young Inc. is regulated by the GA Office of Insurance and Safety Fire Commissioner as an insurance agency. Ty 
J. Young, Inc. is not an investment advisory firm and is not registered with, or supervised by, the U.S. Securities and 
Exchange Commission or any state securities regulatory office.
All reference to loss or gain in an account is due to stock market fluctuation and not the deposit, withdrawal, or sur-
render of an account by an account owner. All research conducted by Ty J. Young is public source material and veri-
fied through multiple sources to include but not be limited to government source data, newspaper, search engine 
finance sources, financial data websites, etc.
All photos or graphics are paid stock photography and should not be construed to imply they are actual clients or 
have a relationship with our firm. All graphs and charts are copyrighted and are properly designated as such.
All case studies reflect actual clients whose names are protected for compliance with privacy statutes and regula-
tions. Any reference to stock performance is based upon historical data that is public sourced. No statement made 
herein is to suggest stock market performance or future performance, and no case study is used to imply future per-
formance or testimonial. Any case study which implies testimony is only in reference to customer service satisfaction 
and not investment performance.
“Dow Jones,” “Dow Jones Industrial Average” and “DJIA” are service marks of Dow Jones & Company, Inc. and have 
been licensed for use for certain purposes by individual insurance companies. This product is linked to Dow Jones 
Industrial Average, and is not sponsored, endorsed, sold or promoted by Dow Jones; and Dow Jones makes no rep-
resentation regarding the advisability of purchasing this product. DJIA does not include dividends.
“Standard & Poor’s®”, “S&P®”, “S&P 500®”, “Standard & Poor’s 500”, and “500” are trademarks of The McGraw-Hill 
Companies, Inc. and have been licensed for use by individual insurance companies. This product is not sponsored, 
endorsed, sold or promoted by Standard & Poor’s, and Standard & Poor’s makes no representation regarding the 
advisability of purchasing this product. S&P 500® Index does not include Dividends.
The Nasdaq-100®, Nasdaq-100 Index®, and Nasdaq® are trade or service marks of the Nasdaq Stock Market Inc. 
(which with its affiliates are the Corporations) and are licensed for use by individual insurance companies. Fixed 
Indexed Annuities (FIAs) have not been passed on by the Corporations as to their legality or suitability. FIAs are not 
issued, endorsed, sold or promoted by the Corporation. THE CORPORATION MAKES NO WARRANTY AND BEARS NO 
LIABILITY WITH RESPECT TO FIAs.

© Ty J. Young Inc. All Rights Reserved. Ty J. Young and Ty J. Young, Inc. are licensed insurance agents in multiple but 
not every jurisdiction in the United States. This is not an offer or solicitation for brokerage services, investment advi-
sory services, or other products or services in any jurisdiction. All case studies reflect actual clients whose names are 
protected for compliance with privacy statutes and regulations. Any reference to stock performance is based upon 
historical data that is public sourced. Past performance does not guarantee future performance, and all investments 
are subject to market risk. No statement made is to suggest stock market performance or future performance, and 
no case study is used to imply future performance or testimonial. All claims are subject to the claims paying ability 
of the custodian of the account. All stock market investments are subject to risk. Any case study which implies testi-
mony is only in reference to customer service satisfaction and not investment performance. No investment advice is 
rendered and all information is educational in nature.

© Ty J. Young Inc. All Rights Reserved




