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The Ninth of Thirteen Wealth Management Issues: 
Charitable Giving 

 
In this issue of our Wealth Management Series, we will address the types and taxation of charitable 
giving. Charitable giving is often woven into the business succession and overall wealth transfer of high 
net worth clients. The primary reasons why want to give are: 
 

1. Compassion for those in need 
2. Religious and spiritual commitment 
3. Perpetuation of one’s beliefs, values and ideals 
4. Support for the arts, sciences and education and 
5. A desire to share one’s good fortune with others.  

 
The desire to give has been studied by many, but Dr. Paul G. Schervish, Director of Boston College’s 
Center on Wealth and Philanthropy found that charitable giving can be traced to the intersection of 
personal capacity and our moral compass. Personal capacity is the financial, intellectual and physical 
assets available to help us accomplish our goals. Moral compass refers to our devotion to the 
achievement of spiritually satisfying or socially constructive goals.  
 
Charitable Giving needs to be planned carefully so that the intended recipient gets the donation and it is 
put to the proper use. Also, there are substantial tax benefits that need to be considered so planning is 
very important to take advantage of the favorable tax treatment.  
 
Charitable giving is of great importance to many wealthy people.  When reviewing this topic, it is 
important to address tax-efficiency and control issues.  You can gift with direct transfers or indirect 
transfers, and both come with many advantages and potential disadvantages.  Also, our clients can 
structure gifts during their lifetimes and after their death for targeted reasons.  It is our responsibility to 
understand your desires for making these charitable gifts.  Our role as an advisor is to better understand 
the intent and your motivation.  The more effective and efficient we can allow your gifts to be managed 
during your life and facilitate it through transfers at death, the better the job that we are doing for you 
and your family.  
 
There are several types of charitable gifts: 

1. The entire interest 
2. Partial Interest in a revocable gift 
3. Partial interest in an irrevocable gift 
4. Inter-Vivos versus Testamentary Gifts 

 



 
 
 

 

The type of gift is important as well. Real Estate must be handle carefully for taxation and conservation 
easements. 
 
The gifting of IRA money has been permanently added to the tax code. The main features are: 

1. IRA owners or beneficiaries age 70 ½ or older 
2. Capped at $100,000 per person, per year and counts towards the MRD 
3. Must be made via a direct transferor check to the charity 
4. No split-interest gifts will qualify 
5. Made only from the taxable portion of the IRA 
6. No deduction is taken, but distribution is not taken as taxable income 
7. The contribution would otherwise have to be fully deductible if it were not made from the IRA 
8. The charitable substantiation requirements apply 

 
You may want a charitable family limited partnership or a donor managed investment account. We need 
to consider gift taxes, estate taxes and income taxation. Gifts can be in the form of life insurance which 
can leverage the dollars spent.  
 
Our comprehensive program at Edu4Retirement, Inc. is designed to teach people about retirement and 
the various issues that confront each person as they make their solo journey into retirement.  Our 
program provides a process for each of the Wealth Management Issues.  To obtain copies of our 
previous editions of this series, visit our website at http://www.edu4retirement.com/p/newsletters. 
 
We are forever learning as we go through this process, since family dynamics, personal desires and 
amounts involved can be infinitely different. However, the patterns we see in personal behavior and 
decisions of our clients make our experience very helpful to most. 
 
We hope you enjoy the personal journey as we cover each of these Wealth Management Issues.  Please 
rely upon us to help deliver the decisions that fit your desires and ultimately helping you to feel 
empowered about your retirement.  Michael Callahan and Steve Tillona are available for any questions 
that may arise as you make this journey.  You may contact us at: 
 
Michael Callahan: 
mc@edu4retirement.com 
860-863-4155 
 
Steven Tillona: 
stillona@edu4retirement.com 
860-863-9984 
 

Edu4Retirement, Inc. specializes in providing retirement education and advice to our clients along with 
appropriate investment products to assist in mitigating retirement risk. Please think of us when it comes 
to retirement planning.  We appreciate your referrals. 
 

http://www.edu4retirement.com/p/newsletters
mailto:mc@edu4retirement.com
mailto:stillona@edu4retirement.com

