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In this edition of PIM’s quarterly news release, we cover 4 topics:  1) Year-end Considerations, 2) Communications, 3) 
Markets and Economics, 4) Accepting New Clients.  We hope you find the following interesting and helpful.   
 
 
Year-End Considerations 
  
Estate Planning: The last quarter of the year is a good time to review your estate planning documents and note the last 
time they were updated. This is especially important if you have experienced significant life changes this year or since 
the last estate plan review.  Included in this review should be affirming that beneficiary designations on financial 
accounts are correct; generally, beneficiaries are associated with retirement accounts, but some bank and brokerage 
accounts now have beneficiary designations as well.   
 
If your estate plan requires a more formal review and update, please contact your estate planning attorney.  If you don't 
have at least a basic estate plan in place, or if you’d like to visit with a new attorney for a formal review, you may 
contact your PIM financial adviser to discuss referral options. 
   
Tax Deadline:  If you filed for an extension for 2019 taxes, your time is just about up.  The deadline for filing 2019 
taxes is October 15th.   
  
FAFSA:  The Free Application for Federal Student Aid (FAFSA) for the 2021-2022 school year was released on 
October 1st.  The federal submission deadline is June 30, 2021, but some institutions may have earlier due dates.  Some 
states and schools award money on a first-come, first-served basis.  Therefore, the application should be completed as 
soon as possible.   
 
Medicare:  The open enrollment period begins on October 15th and goes through December 7th.  If you have any 
questions about this process, a good resource is Medicare.gov. There are also Medicare specialists that can assist you in 
choosing the right plan.  If you need help with the overwhelming information available, please reach out to your PIM 
financial adviser. 
 
PIM Corporate Communications 
 
Having partly, and temporarily, decentralized PIM’s business operation, and having updated the ways in which you can 
reach us, we thought you may find it helpful to have the following contact information.  Of course, you can always call 
the main telephone number 425.883.7990 and navigate the menu of options.  But you may also reach us directly. 
 
Christopher J. Reedy   Rodney G. Coyan   Brian C. Fahey  
chrisr@pim4you.com   rodc@pim4you.com   brianf@pim4you.com 
Office Direct:  425.553.1308  Office Direct:  425.553.1307  Office Direct:  425.553.1305 
PIM Mobile:  425.240.8338  PIM Mobile:  425.240.7685   PIM Mobile:  425.240.8820 
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Shalina R. Martos   Jennifer A. LaDuca   Sowjanya Ravela 
shalinam@pim4you.com  jenl@pim4you.com   sowjanyar@pim4you.com 
Office Direct:  425.553.1310  Office Direct:  425.553.1302  Office Direct:  425.553.1309 
PIM Mobile:  425.240.7404  PIM Mobile:  425.240.7608  PIM Mobile:  425.240.8387 
 
A word about mobile phones.  Prior to a few months ago, PIM staff used personal devices for communicating with our 
valued clients.  We ultimately determined that dedicated, PIM-owned devices would be more practical and secure.  The 
“PIM Mobile” numbers above are connected to these new devices.  IMPORTANT:  In reviewing industry and 
compliance best practices for the use of mobile phones, we determined that until such time as we can archive each and 
every written client communication, texting on any mobile device (employee-owned or PIM-owned) is problematic.  
Therefore, we beg your indulgence and request that you please refrain from texting any PIM staff.  We hope to be able to 
once again allow texting, as we understand the convenience.  But we must first have in place a method for long-term 
archiving.  We will continue to investigate options and will provide an update at a later time. 
 
Markets and Economics 
 
The fourth quarter of 2020 is shaping up to be a suitable end to one of the most challenging years we have ever faced.  
With ongoing COVID-19 concerns, a contentious election, and a softening economy there are few areas of optimism.  
Nevertheless, the recovery in capital markets has been nothing short of remarkable, even with the mild correction that 
took place in September.  What follows is a summary of the recovery thus far, followed by expectations for the fourth 

quarter. 
 
One of the most popular themes in the financial press this 
quarter has been defining the nature of the economic recovery.  
The letters I, J, L and W have all been used to visualize where 
we move from here.  In our view, the most accurate 
representation is the “k” shaped recovery, shown here with 
detail from JPMorgan.  A “k” shaped recovery is one where the 
entire economy suffers from a significant event, but only part of 
the economy enjoys a recovery after an initial bounce back.  
 
The April/ May shutdowns resulted in a significant economic 
contraction.  Second quarter GDP declined more than at any 
time since the Great Depression.  Global central banks and 
governments delivered an enormous amount of stimulus and 
liquidity to capital markets, resulting in the third quarter being 

one of the strongest three-month periods of growth ever recorded.  Yet, the recovery has not been evenly spread 
throughout the economy.  Large companies offering technology that allows us to work, shop, socialize and educate in a 
socially distant world have prospered.   Those firms (and their employees) that have not adapted to the new reality have 
struggled to survive.  
 
There is enough data available to support this assessment of the economy.  The large technology firms that dominant the 
S&P 500 (Amazon, Microsoft, Google, Apple) have seen revenues increase by 15% through the second quarter, while 
the rest of the S&P 500 has seen revenues fall by an aggregate 5% over the same period.  Small businesses with less than 
500 employees, which support 44% of overall employment, have seen revenues fall by 7% on average according to the 
U.S. Census Bureau.  Small changes in revenue for a business can have outsized impacts on the bottom line, which is 
why corporate bankruptcies in COVID-19 sensitive sectors, such as retail and energy, are on pace to exceed historical 
records. 
 
This decline in revenue at the firm level has negatively impacted the job market, further widening the gap between the 
winners and losers in our “k” shaped recovery.  Initial jobless claims have been over 800,000 every week for 28 weeks.  
For context, initial jobless claims have never exceeded 600,000 in the post war period.  Even during the 2008 financial  
crisis, the worst weekly jobless claim datapoint was 598,000.  Before the pandemic, jobless claims were consistently 
200,000 a week.  
 
As we move into the fourth quarter it is becoming increasingly apparent that economic growth going forward may 
resemble the recovery from the 2008 financial crisis, which was the slowest on record.  Current estimates of 4th quarter 
growth range from 1.25% to 2%.  If these estimates prove accurate, U.S. GPD will shrink by 5%-8% for the year, 2-3 
times worse than the ‘08 crisis.  
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For the recovery to gain strength we need to see convergence between the firms that have benefited from COVID-19 and 
those sectors that have not.  Historically these COVID-sensitive areas of the economy (Financials, Industrials, Energy, 
Materials, Consumer Discretionary) tend to outperform when there is above average growth and inflation rates.  For that 
scenario to play out consumers need to spend.  Unfortunately, a recent survey from Ipsos found that 60% of respondents 
are nervous about leaving their home and will remain in self-imposed lock down until signs emerge that the virus is 
“fully contained”.  With consumers sensitive to spending due to employment and health concerns it is devilishly difficult 
to see how we can have the above average growth needed to create convergence in the economy.  
 
With this economic backdrop, it would appear that the equity market is being driven by little more than enthusiasm for a 
vaccine and central bank intervention.  To an extent this is true.  But there are sectors of the economy that are able to 
cope better than others.  Consumer credit card spending is only down 3.7% from its pre-COVID baseline, though where 
those dollars are being spent has changed a great deal.  Those able to work from home are embracing the lifestyle change 
by buying single family homes in suburban locations.  Home sales in many regions of the country are at levels near their 
2006 peak despite housing inventories at roughly 40% of normal.  Traditionally housing has been a big driver (20%) of 
economic growth. 
 
It appears to us that COVID-19 has produced a bifurcated recovery.  Those fortunate enough to operate in industries that 
can cope with COVID-19 are faring well.  The rest of the economy is struggling.  The result will be anemic aggregate 
growth resembling the recovery from the last financial crisis.   
 
The low rate of economic growth renders the market vulnerable to unexpected events, such as contested elections.  As 
we have stated before, the outcome of the election in the U.S. is typically not of much concern for capital markets.  But 
not having a clear outcome could cause significant volatility until a resolution is determined. Either way, the 
intermediate outlook will likely remain unaffected.  Our cautiously optimistic approach to portfolio construction will not 
change in preparation for the election. 
 
The investment outlook for the remainder of the year is modest.  Zero to two percent growth for a moderate account over 
the next three months would be inline with analyst expectations.  More practically speaking, finishing the year 
approximately where we, and you, are right now would not be especially disappointing.   
 
Accepting New Clients 

PIM has never in its history been a proactive marketing organization.  We have no intention of becoming one.  Selling is 
not our skillset.  We wish to devote human and financial capital resources to serving our clients above all other 
considerations.   

We have been blessed this year, as we seem to be every year, to have received several referrals from our existing clients 
to their family members, friends and acquaintances, most or all of whom have become new clients.  We are humbled and 
grateful for your trust in us.  Further, we have been asked a few times recently if we are accepting additional new clients.  
The answer is yes.  We have the capacity to serve additional clients at this time.   

If you know of anyone who may benefit from professional investment management and financial counsel, please feel 
free to direct them to your PIM financial advisor for a free, initial consultation.  The greatest compliment we can receive 
is a vote of confidence from you, our valued clients. 

Closing Comments   

What a year.  COVID-19, severe stock market correction, closing of much of the U.S. economy, business failures, 
resulting unemployment and personal financial stress, shelter-in-place orders, cancellation of youth sports and other 
social activities, school closings, wildfires, the passing of Supreme Court Justice Ruth Bader Ginsburg, contentious 
social climate, a presidential debate that reflected poorly upon us all, and finally the President of the United States and 
the First Lady contracting the virus.  Did we miss anything? 

This is what “death by a thousand cuts” must feel like.  The first blow is a nick.  The second is an annoyance.  The third 
is a distraction.  Eventually you’ve been torn to shreds and you don’t know what happened.  Or maybe this is more like 
the frog in lukewarm water with the stove top turned on.  No.  These analogies are wrong because they all end in peril. 

                                                                                                                                                                                                                                                             
This will not end in peril.  We aren’t out of the woods yet, but this too shall pass.  It always does.  What shall we do until 
then?  Well, we have some recommendations.  First, count your blessings.  If you’re reading this, you are most likely in 
a fairly blessed position compared to many.  Second, vote.  The third recommendation we’ll credit to its creator, a 
YouTube personality who reacts to music, similar to an old-style disc jockey who takes requests and grooves along with 
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everyone else.  He sells tee shirts too.  One of us owns one.  Here’s what it says. 

 

JUST BE A GOOD HUMAN 

BE HUMBLE, BE KIND 

SPREAD JOY, PEACE AND LOVE 

 

You just never know where you’ll find inspiration.  Kuddos to Jamel_AKA_Jamal. 

 

 

Personal Investment Management, Inc. 

 


