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Estate Tax Strategy May Disappear 

 
Business owners may have only a short time to take advantage of a tax strategy that is used to reduce 

estate and gift taxes for heirs. The U.S. Treasury Department has proposed eliminating the rule that 

allows business owners to discount the value of closely held businesses and minority shares in 

businesses for tax purposes when transferring the assets to family. 

 

Firms Work to Comply with Fiduciary Rule While Challenging It In Court 

 
Organizations representing financial companies are challenging the Labor Department's fiduciary rule in 

court while financial firms are working to comply with the rule in case it is upheld. The Financial 

Services Institute has offered packages for $8,000 to assist firms with implementation. 

 

Help Clients Avoid an Insurance Calamity 

 
People haven’t always understood (nor do many today) that life insurance policies don’t work like they 

think they do, and diving crediting rates will tank their policies without sufficient remedial action. 

Today, more people are aware that policies need to be monitored and nurtured 

 

Should Your Client Consult a Reputation Manager? 

 
For decades, you’ve been advising your client to legally hold some of their assets in an offshore 

account, and suddenly, someone leaks a treasure trove of “secret” information about legal and illegal tax 

shelters, not unlike the Panama Papers, possibly exposing your client’s private dealings to the public. 

And now, your client is panicking. 

 

Stress Testing a Premium Financing Deal 

 
While the industry is incredibly innovative regarding ideas and strategies, sometimes the original, sound 

idea is bastardized into something that bears little likeness to its namesake. This is especially frustrating 
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for those in the market who play on the straight and narrow, even those on the cutting edge who have 

their client’s best interests at heart. Nonetheless, it isn’t difficult to understand the temptation to push an 

idea to its limits and to over market and even misrepresent what it is and can accomplish. 

 

What About the Advisor’s Best Interest? 
 

The Department of Labor’s fiduciary rule has poured kerosene on a long-smoldering campfire that we 

in the advisory industry have encircled for quite some time—a campfire that represents how we define 

the meaning of a “true fiduciary.” 
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Any U.S. federal tax advice contained in this communication, unless otherwise specifically stated, was not intended or 
written to be used, and cannot be used, for the purpose of (1) avoiding penalties under the Internal Revenue Code or 
(2) promoting, marketing or recommending to another party any matters addressed herein. The opinions expressed in 
these articles are those of the author and may not necessarily reflect those held by Kestra Investment Services, LLC 
(Kestra IS) or Kestra Advisory Services, LLC (Kestra AS). This is for general information only and is not intended to provide 
specific legal, tax, investment advice or recommendations for any individual. Kestra IS and Kestra AS and its subsidiaries 
do not provide tax or legal advice. 

Comments concerning the past performance are not intended to be forward looking and should not be viewed as an 
indication of future results. The articles and links provided within this newsletter are for informational purposes and 
have not been verified for accuracy by Kestra IS and Kestra AS. Use of this newsletter and its articles with 
clients is prohibited unless written permission has been obtained from the copyright holder. No party assumes liability 
for any loss or damage resulting from errors or omissions or reliance on or use of this material. All guarantees are 
subject to the claims-paying ability of the issuing insurance company.  

 

 
The information linked to this newsletter is produced by the organizations listed on the linked material, which are solely responsible for 

that content. 
 

Securities offered through Kestra Investment Services, LLC (Kestra IS), Member FINRA / SIPC. Investment Advisory Services offered 
through Kestra Advisory Services, LLC (Kestra AS), an affiliate of Kestra IS. Kestra IS and Kestra AS are not affiliated with Tempewick 

Wealth Management LLC. This material is for informational purposes only and is not meant as Tax or 
Legal advice. Please consult with your tax or legal advisor regarding your personal situation. 
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