
CLIENT RESOURCE BROCHURE

YOU are at the center of everything we do

RELATIONSHIPS ARE AN INTEGRAL PART OF THE SOCIAL AND BUSINESS COMMUNITIES WE LIVE IN. 
The depth and quality of these relationships go a long way in supporting the goals that we all strive toward.

That’s why we are proud to tell you that when you choose our practice to provide you with financial guidance, you 
are entering into a relationship with a number of premier financial services companies. All staffed by dedicated, 
knowledgeable professionals. All working for you.

Frederick R. Blair, AAMS RFC
President/CEO
Phone: 717.695.7809
Fblair@royalallianceadvisors.com

Fixed Annuities are products of the insurance industry and are designed for long-term retirement investing. Guarantees are subject to the 
claims-paying ability of the insurance company. Annuities generally contain fees and charges which include, but are not limited to, sales 
and surrender charges. Variable Annuities are long-term investments suitable for retirement funding and are subject to market fluctuations 
and investment risk, including the possibility of loss of principal. Annuities generally contain fees and charges which include, but are not 
limited to, mortality and expense risk charges, sales and surrender charges, administrative fees, charges for optional benefits and riders, and 
annual contract fees. Annuity guarantees, including guarantees associated with benefit riders are subject to the claims-paying ability of the 
insurance company. All other benefits are available for an additional cost. It is important to weigh the costs against the benefits when adding 
such options to an annuity contract. Variable and fixed annuities may incur surrender charges if money is withdrawn before the end of the 
contract. All withdrawals of tax-deferred earnings are subject to current income tax, and, if made prior to age 591⁄2, may also be subject to 
a 10% federal income tax penalty. Additionally, if purchased within a qualified plan, these annuities will provide no further tax deferral fea-
tures. These contracts, when redeemed, may be worth more or less than the total amount invested. Investing in mutual funds involves risk, 
including the potential loss of principal invested. Risks vary depending upon the strategy used by the fund as well as the sectors in which the 
fund invests. When redeemed, shares may be worth more or less than the original amount invested. For Use By Financial Advisors Affiliated 
with Royal Alliance Associates, Inc. Royal Alliance Associates, Inc. is a registered broker-dealer and Registered Investment Advisor, member 
FINRA/SIPC. Advisor Group is a holding company. Securities May Lose Value | Not FDIC/NCUA Insured |Bank or Credit Union Guaranteed. 
Securities and advisory services offered through Royal Alliance Associates, Inc. (RAA), member FINRA/ SIPC. RAA is separately owned and 
other entities and/or marketing names, products or services referenced here are independent of RAA.

OUR OFFICE OF SUPERVISORY JURISDICTION

The firm we are associated with that supervises our  interactions with clients and acts as a liaison 
between our broker dealer and industry regulators.

OUR BROKER DEALER

Royal Alliance is an independent Broker Dealer and Wealth Management firm that provides us with 
back office, technology, regulatory and operational support. Thanks to our association with the firm, 
we can offer you access to thousands of diverse financial strategies. This allows us to offer objectivity, 
independent investment advice, with no obligation to promote any particular investment.
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YOUR INNOVATIVE FINANCIAL GROUP 
CLIENT SUPPORT TEAM

Your investment  
goals and financial   
situation are unique.  
There is no one-size-fits-all 
solution, and don’t let anyone 
tell you there is. 

That’s where we come in. 
As independent financial 
advisors, we understand the 
importance of asking the 
right questions, properly 
interpreting the answers, 
and making sure that you 
are comfortable with your 
decisions. Yes, we are 
partners in your financial 
future; but ultimately, our 
relationship is about you.

OUR CLEARING FIRMS

Have you ever wondered what exactly happens 
to your funds once you’ve decided to make an 
investment? An advisor’s “clearing firm” may 
have a lot to do with the answer. National Finan-
cial Services LLC (NFS), a Fidelity Investments 
company, (member of NYSE and SIPC) and Persh-
ing, a BNY Mellon company, (member of FINRA, 
NYSE, and SIPC) - both trusted, established, and 
financially stable financial services firms that  
provide clearing services for our practice.

A clearing firm works with various financial 
exchanges to handle confirmation, delivery and 
settlement of your financial transactions. Such firms 
employ technology and procedures designed to 
ensure that transactions are processed in a timely 
and efficient manner. Additionally, clearing firms 
prepare and send periodic account statements and 
transaction confirmations to investors. The SEC and 
FINRA, the regulatory bodies that oversee broker-
dealers, also oversee clearing firms.

Pershing and National 
Financial are members 
of SIPC, which protects 
securities customers of its 
members up to $500,000 
(including $250,000 for 
claims for cash). 

An explanatory brochure 
is available upon request 
or at sipc.org.
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Product
SOLUTIONS

As custodian of your broker-
age account, National Financial 
Services, (NFS) at the direction of 
Royal Alliance, is responsible for:

• The execution, clearance, and
settlement of securities trans-
actions.

• Preparing and sending period-
ic statements of your account
and transaction confirmations.

• The custody (or safekeeping),
receipt, and delivery of funds
and securities.

• The extension of margin credit
upon approval.

Pershing has been a leading 
global provider of financial 
business solutions for more than 
75 years and serves many of the 
world’s most respected financial 
organizations. Your assets are 
not held at my firm, nor are they 
held at Royal Alliance. Pershing 
is a separate and independent 
entity, and a subsidiary of The 
Bank of New York Mellon Cor-
poration, a leading provider of 
financial services for institutions, 
corporations and high-net-worth 
individuals.

INVESTMENT OPTIONS AVAILABLE TO YOU
& OUR ROLE IN GUIDING YOU

*Some of these services may not be
offered by Royal Alliance and you may
be referred to other professionals. In-
dividual situations vary. If you require
specific tax or legal advice, we encour-
age you to seek personalized advice
from qualified professionals regarding
all issues specific to your situation.

FEE-BASED INVESTMENT ADVISORY SERVICES 
Working with an investment advisor (Fiduciary) means you pay, 
one fee for the investment advice you receive instead of paying 
transaction-based commissions; we have many programs available 
to meet your needs.

STOCKS AND BONDS 
Access all national stock exchange-listed securities and over-
the-counter stocks and bonds, as well as a team of professional, 
knowledgeable traders who are supported by Royal’s industry-
leading technologies.

MUTUAL FUNDS 
Using a variety of tools and services, I can analyze individual funds 
and create a portfolio of complementary holdings that matches your 
objectives and risk tolerance.

ANNUITIES 
Annuities offer an investment feature, tax deferral and death benefits. 
Fixed Annuities, which pays a fixed rate of interest over the life of the 
contract. At retirement, you can collect guaranteed income for life. 
And, these assets avoid probate. Variable Annuities, which provide 
professionally managed sub-accounts, that allow income and capital 
growth potential.

INSURANCE 
Access a wide variety of insurance products, including variable univer-
sal life, universal life, term insurance and long-term care.

OTHER SERVICES 
In addition to these investment products, a number of financial 
services are available to you, including:

• Business succession planning
• Estate, family, and personal needs planning
• Wealth transfer
• Deferred compensation
• Charitable giving
• Pension maximization
• Qualified and non-qualified retirement plans

Frederick R. 
Blair, AAMS 

RFC




