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 Wealth Management

2020 Focus
Since the year 2020 is less than 2 weeks 
away now is a great time for 2020 Focus. 
So let's get started, if you haven't already.

IRS rules clients must know before amending 
tax returns
Advisors are tasked with keeping their clients 
informed on the nuances of IRS rules prior to 
amending any federal tax returns, as this option is 
not as simple as filing Form 1040X, according to 
this article in The Wall Street Journal.  Read More

Investors Favor Money Markets Over Stock and 
Bond Funds
Net inflows data show money funds in the lead for 
the 12 months ended Nov. 30. Equity funds, in 
contrast, saw net outflows of $88.8 billion, 
according to Morningstar.  Read More.

Millennial Advisors Favor Tech to Attract 
Next Generation of Clients.
An AAA Study reveals Millennial advisors are 
not only much more likely than Boomer advisors 
to have a strategy to retain client’s heirs and 
nearly twice as likely to have changed their 
marketing strategy to attract a next generation 
of investors.  See the study

 

5 Ways the Secure Act Would Affect 
Retirement, 529 Plans
Here are the biggest takeaways for advisors and 
their clients:

2020 To Bring A Variety of Challenges for 
Financial Advisors
As a new decade begins, Jan. 1 will bring a variety 
of challenges for financial advisors: daily turmoil and 
macroeconomic changes; compliance burdens, and 
an acceleration of trends years in the making. 

The firms that are prepared will have a prosperous 
new year. But companies caught leaving advisors in 
the headwinds may vanish altogether. Read More

DI News and Sales Tips

4 Retirement Plan Investments That Might Be 
Better Than Target Date Funds
These QDIA alternatives are available not just to 
mega-sponsors but to the advisor-driven market of 
small and midsize plans.

Advisors Need Data-Driven Solutions To Succeed 
In The Retirement Plan Business
As individuals exit their employer-sponsored plans, 
they may opt to continue working with the advisor for 
personal investment management and retirement 
planning advice.

But the retirement plan industry’s fragmented 
approach to storing and sharing participant data can 
derail this. Read More.

 Did You Know?

Business Income Enhancer
Need a competitive edge in the business market? 
The Business Owner Income Enhancer is a great 
feature that can help you compete. The Business 
Owner Income Enhancer offers an increase of 
insurable income by 20% to help business owners 
cover the loss of company perks. 
To learn more  about the guidelines, please contact 
Blake Gillies, The DI Concierge. 

Financial Planning(

Tech Talk
Cybersecurity for Advisors and Private Clients
In 2019, client surveys from a range of industries 
(ex. financial services, family offices and private 
banks), with high-net-worth (HNW) and ultra-
HNW (UHNW) clients are reporting a consistent 
conclusion: Cyber-related risk is a top concern for 
clients in 2020 and beyond.

Here are some ideas for thinking about 
cybersecurity and discussing this important topic 
with your clients.

mailto:bgillies@acaciafinancialgroup.com
https://www.thinkadvisor.com/2019/12/05/are-tdfs-really-the-best-qdia-4-other-options-for-structuring-retirement-plans-415-351261/?utm_source=email&utm_medium=promo&utm_campaign=annuityplanning_hottopic&utm_content=121119&utm_term=ta
https://static.fmgsuite.com/media/documents/7554b485-7710-42ef-a124-1b3592c95ece.pdf
https://www.wealthmanagement.com/high-net-worth/cybersecurity-advisors-and-private-clients
https://www.thinkadvisor.com/2019/12/16/investors-favor-money-markets-over-stock-and-bond-funds-morningstar/
https://www.nationwideadvisory.com/newsroom/press-releases/fifth-annual-advisor-authority-study-reveals-millennial-advisors-far-more-likely-than-boomer-advisors-to-leverage-technology-to-enhance-profitability-and-attract-next-generation-of-clients
https://www.thinkadvisor.com/2019/12/17/5-ways-the-secure-act-would-affect-retirement-529-plans/
https://www.financial-planning.com/news/irs-federal-tax-return-rules-taxpayers-must-know-before-making-amendments
https://www.financial-planning.com/list/20-wealth-management-trends-for-financial-advisors-in-2020
https://www.fa-mag.com/news/advisors-need-data-driven-solutions-to-succeed-in-the-retirement-plan-business-53190.html?section=3
https://www.thinkadvisor.com/2019/12/17/5-ways-the-secure-act-would-affect-retirement-529-plans/
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 Listen and Learn
Transforming Your Business By Shifting 
Your Mindset After Hitting The (10 YR) Wall
On this Kitces podcast learn about how an 
advisor transformed his practice in 2 years, as a 
shift in mindset led him to grow revenue by 
nearly 80% over what he had built the first 10 
years cumulatively by both raising his financial 
planning fees and going all-in on a niche of 
serving optometrists.

Susan Sifford , QPA,QKA,ERPA 
The Pension Center, TPA 
pensioncenter.sls@sbcglobal.net 

Blake Gillies 
Brokerage Director/DI Specialist 
bgillies@acaciafinancialgroup.com 

Jennifer Verges 
VP of Marketing & Business 
Development 
jverges@uwagllc.com

Jennifer Gerarve, CFP® 
VP of Financial Planning 
jgerarve@wealthsolutionsllc.net 

Ana Meyers 
VP of Accounting 
ana@wealthadvisorsgroupllc.com 

Arnie Pechler, III, CFP® 
Managing Director 
arnie@itplans.com 

Mark Cecil, CFP® 
Chief Financial Officer 
mark@wealthadvisorsgroupllc.com 

Kim Allen, LUTCF 
Chief Operating Officer 
kallen@uwagllc.com 

Keith Gillies, CFP®, MBA 
 Chief Executive Officer 
kgillies@wealthsolutuionsllc.net 

N%@(7:!;(>/#,6.,'(

Your 2020 Marketing Plan: Are These 13 
Strategies in It?
Developing a marketing plan (which includes a 
list of marketing strategies that you want your 
firm to try)is a great way to develop a clear vision 
for the New Year.

Here are 13 questions to ask yourself—and 
strategies to consider—for 2020

Is Your Service Offering Sufficient for the 
Ultra-High-Net-Worth Clients?
To attract the coveted business of the wealthy—
and retain your best clients--here are several 
deliverables and how ideal clients need you to be 
thinking and interacting.

Monthly Client Communication
Many clients could use a little encouragement 
when it comes to evaluating their budget, and 
even those who are willing may not know where 
to start. This letter provides your clients with a 
simple 4-step process to giving their household 
budget a “checkup,” just in time for tax season.

"On Wealth" Newsletter: Winter 2020
Send prospects and clients valuable information 
on getting goals right, keeping their cash flow 
strong and a 2020 vision for the New Year with 
this digital newsletter. 

Social Media Calendar: December 2019
 Life Happens has created a social media 
calendar to for your marketing efforts,   
Download it here!
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 Ameritas Reminders
Register Now for Ameritas Immersion
Ameritas Immersion is designed for those new 
to Ameritas, yet experienced in the industry. 
This virtual school will be held in two-hour 
sessions Jan. 14, 16, 21, 23, 28 and 30 starting 
at 11 a.m. ET.  Register here.

Access to Enhanced Wealth Management 
Platform
The training schedule for January has been 
released,  You will also be able to utilize Orion’s 
Ascent Training, an on-demand training library for 
your additional training needs, as well as online 
training through edu.ameritas.

For more information, please contact AIC 
Business Development at 
aicbusinessdevelopment@ameritas.com or call us
at 800-335-9858, option 3, 2. 
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https://static.fmgsuite.com/media/documents/6b9eb797-48a4-4dd8-9e17-db158c7d6df2.pdf
https://www.kitces.com/blog/adam-cmejla-mindset-integrated-planning-wealth-consulting-advisory-redtail-workflows/
https://static.fmgsuite.com/media/documents/cb8724e6-8e56-4247-b587-57ae0c9a889c.pdf
https://static.fmgsuite.com/media/documents/465307d6-8bab-4a78-9236-ec615d011dec.docx
https://static.fmgsuite.com/media/documents/e2099ead-d18d-408c-8f9d-d871fb32c077.pdf
mailto:aicbusinessdevelopment@ameritas.com
https://cl.s4.exct.net/?qs=e51c2309e97834cc711e9f3de0e9166e0b794dd0dd3d9ee818d3641520a7916f0e04c9cd553d5decb9d462467c592b6e27e1b0ed7266473f
https://static.fmgsuite.com/media/documents/eba9ff53-8288-4160-bebb-f997dbfd2165.pdf



