
 

**Update** 7/27/2018 
Please note, the requirement listed in paragraph 3 of this previously distributed Thursday Tip is no 
longer a requirement.  When the DOL took no action to revive the fiduciary rule by the June 13 deadline, 
Securities America removed the requirement to use the RightBridge tool.  The removal of that 
requirement removes all subsequent requirements related to it, including the annuity product 
comparisons.  The RightBridge tool remains on Advantage as an optional tool for reps who wish to use it 
but it is no longer required for review of transactions. 
 
 
 
Securities America has an Annuity Wizard tool for your use when you anticipate recommending an 
annuity to a client with a qualified account.  We also have access to the Morningstar Annuity tool that 
most of us are accustomed to using historically. 
 
A how to video and quick card for the Annuity Wizard can be found using the two following links: 
https://vimeo.com/251169719/70f3164839 
https://eoffice.saionline.com/files/media/Training/Supervision/RightBRIDGEAnnuityWizardQuickCard.p
df 
 
As noted in the video, information entered into the Annuity Wizard will also need to be documented on 
the VAPA (Variable Annuity Purchase Acknowledgement).  Securities America requires a comparison of 3 
products within the same category but different companies as part of the report that you generate and 
upload with the transaction paperwork to be reviewed by OSJ.  There are limitations to the Annuity 
Wizard, not all products on the approved list have been captured.  If you want to recommend an 
approved product that doesn’t generate within the wizard, the products department advises to just 
include an illustration for that product with the system generated Annuity Wizard Report. 
 
Which brings us to the Morningstar Annuity Intelligence most of you are used to working with.  To 
access the tool go to Home Page>Products & Research>Research>Variable Annuity Research & 
Tools>Annuity Intelligence.  From here you will be able to generate any illustrations needed.  Next to the 
Compare button that you are accustomed to you will see a new button called Suitability Form.  When 
you click this button you will arrive at a screen that enables you to enter information based on client’s 
Existing Contract (there is a no existing contract box that can be checked if applicable) and the proposed 
contract.  As with most online features, selection of answers will determine additional boxes for 
questions.  When you have provided all the relevant information on this screen select submit and you 
will have a pre-populated VAPA that you can print for client to sign.  This feature is not currently 
available within the Annuity Wizard. 
 
Following the steps above will meet the current compliance requirements.  However, we are strong 
believers in establishing a best practice that exceeds the house rules.  As a sidebar, we had a few offices 
go through an SEC audit requesting information on a number of annuity transactions.  When we 
provided our responses we included references to the prevailing rules at the time of execution of the 
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trades because the SEC was viewing transactions under the microscope of the rules at the time of the 
audit.  Since most of us don’t have a crystal ball we can’t predict future changes.  However, we can 
establish consistent best practices to insure we are solidly compliant now and able to address any future 
inquiries. 
 
With that being said, we do recommend that you continue to use the Morningstar Annuity Intelligence 
tool as you were accustomed to.  Regardless of registration for the annuity, it is important to be able to 
show what the client had as compared to what you are recommending they move to.  Although these 
are now considered tools for your use only and not to be provided to the client, they do enable you to 
capture documentation that you have acted diligently within the parameters of Know Your Client.  The 
selection of one share class over another is often the focus of SEC reviews of VA transactions so if you 
are recommending a product with different share classes, include a comparison of share classes. 
 
For anyone with no previous experience with Morningstar, our office will be happy to walk you through 
its features. 
 


