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Third Quarter Market Newsletter from Skip Helms 

 

Market News 

 

We have reached the halfway point in 2014.  At the start of the year, many of the 

stock market leaders from the last two years looked to be taking a well-earned 

breather as laggards caught-up.  Over the last two months, the rally has resumed 

with fairly broad participation from lots of areas.  Raw materials prices are also 

showing signs of a base after some tough years. 

 

Memories of 2008 still have the general investing public jumpy.  Big drops start 

with small ones.  People are trying to figure out how to stay invested and have a 

quick exit strategy for declines.  The problem is; the market has had 287 drops of 

5% or more since 1925 – about three a year.   

 

Let’s take a longer view.  To put things in perspective, here is a chart from my 

friends at Dorsey, Wright & Associates
1
. 
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 This chart is the property of Dorsey, Wright and Assoc., LLC and is used by permission. 



 

These are the bull (green) and bear (red) phases of the stock market since 1896.  

The line itself shows the volatility of the Dow Jones Industrial Average
2
.  

Volatility or not, I wish my great-grandparents had slipped some blue-chip stock 

certificates into their picture frame on the mantle. 

 

We are now three years into the current bull phase.  It started in 2011 when we had 

a significant market correction that didn’t turn into something worse.  That storm 

blew-over and we are up about 54% since returning to the green – 157% since the 

bottom of the market in March 2009.  The shortest bull market since Grover 

Cleveland lasted six years and went up better than 500%. 

 

There is a disclaimer at the end of this newsletter that categorically states past 

performance doesn’t guarantee future results.  That said; this is a powerful 

indicator.  I’m treating this as a tail-wind.  With a long-term upward bias, I can 

give strong investments a longer leash in downturns.  Patience rather than timing. 

 

Bonds continue to defy my expectation of rising rates and rallied in the first half of 

2014.  The research process we use ranks them below both US and international 

stocks so there isn’t a lot of pressure to get them into portfolios.   

 

I have some other concerns too.  Sovereign (government) debt levels have 

increased a lot in the last six years.  Despite intended financial reform, I still can’t 

find any reliable figures for how much extra leverage to expect from private 

derivatives.  All of the bond fiascos I’ve seen over 30 years started when highly-

leveraged private markets froze and the panic spilled into the public markets.  

Nobody called me then.  They probably won’t next time.  It seems like a lot of risk 

for not much yield. 

 

To summarize, I think patient investors will be fairly compensated in US and 

developed international equities. 

 

Housekeeping 

 

A favorite client recently had a severe health issue that highlighted a service need.  

Even if your spouse or child is your 100% IRA beneficiary, he or she can’t 

access a dime if you are in the hospital unless we have written authorization 

on file.  I asked Office Manager Audra Walker to see how many IRAs had access 

provisions.  We could count them on one hand. 
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 DJIA is an index and is the property of Standard & Poors.  You cannot invest directly in an index. 



Good service should anticipate this so as we schedule our summer meetings, let’s 

talk about who might need to get to your retirement savings if you can’t.  This isn’t 

the sort of access you should grant lightly but if you are getting the new hip soon, 

it should be part of the conversation.  Audra has forms for limited or full access 

and can notarize them too. 

 

The next item is a recurring theme; life insurance.  My friend Bob Wansker is 

an excellent general agent and he tries to keep me up with the trends in this 

business.  Recently he shared a new in-force ledger request.  This is a form letter 

that asks an insurance company for an updated projection on the health of a policy.   

 

Insurance companies endured the same markets as the rest of us and interest rates 

are much lower than 10 or 20 years ago.  If your premiums were based on overly 

optimistic earnings expectations, there is a risk the policy could run out of money.  

Insurance companies are usually not under any obligation to mention this but will 

if asked.   

 

Bob’s improved request asks some questions I’d never considered.  One is the 

insured’s health rating.  I wondered why that would matter and he said that 

improvements in medicine had rendered what used to be serious health concerns 

into routine issues.  A case in point was someone taking high blood-pressure 

medicine 12 years ago might have been “rated” (high-risk, high premium).  Today, 

well-managed high blood-pressure doesn’t raise a flag.  In another case, a man was 

a smoker when his policy was issued but quit 9 years ago.  Insurers have to stay 

competitive on new policies but they don’t have to mention improved pricing to 

their existing policy owners either. 

 

I’ve attached a hybrid copy of the in-force request to the back of this newsletter.  If 

you have a whole or universal life policy (it doesn’t help with term policies), I 

recommend you send this to the insurance company and see what you have.  When 

you get it back, drop by and I’ll get it analyzed.   

 

The last bit of housekeeping is Social Media.  Audra has been dragging me into 

the 21
st
 century.  We now have both a LinkedIn and Facebook presence.  If you are 

getting this via email, you can click on the badges in the body of the email to find 

the sites.  Have a look! 

 

 

 

 



As always, thanks for your trust and business.  We couldn’t do it without you.  If 

you have a friend or family member who could use a hand, please feel free to 

forward this to them. 

 

 

                                            

                                       
 

 
The opinions expressed here are solely those of Skip Helms and do not necessarily represent the 

views of LPL Financial, LLC or anyone else.  This newsletter is for education only and is not a 

recommendation to buy, sell or hold any security.  Investing has inherent risks which should be 

carefully considered.  Helms Wealth Management, LLC believes the data presented here is 

accurate but does not guarantee accuracy.  Past investment performance does not guarantee 

future results.  Bonds are subject to market and interest rate risk if sold prior to maturity. Bond 

values will decline as interest rates rise and bonds are subject to availability and change in price. 

International investing involves special risks such as currency fluctuation and political instability 

and may not be suitable for all investors.   

 

Life insurance is a highly-regulated industry with multiple jurisdictions.  The health and age of 

the insured are always factors when considering insurance strategies. 

 

 

  



Helms Wealth Management, LLC In-force Request 

 
Insurer/Carrier Name ____________________________________________ 

Department/Attention ____________________________________________________ 

Fax/E-Mail Address _____________________________________________ 

 

Policy Number (s) #____________ #____________ #____________ #____________ 

 

Insured’s Name _________________________________________________________ 

Owner/Trustee’s Name ___________________________________________________ 

Signature _________________________________________ Date ____________ 

 

Please illustrate and/or provide the following information: 

 
 Type of Policy  

 Face Amount 

 Current Death Benefit 

 Policy Riders 

 Health Rating 

 Premium  

 Level Premium Schedule (Term Policies) 

 Cost Basis 

 Current Cash Value 

 Surrender Charge 

 Net Cash Surrender Value 

 Dividend Option (Whole Life) 

 Current Dividend Rate(Whole Life) 

 Current Interest Crediting Rate (Universal Life) 

 Loan Amount 

 Loan Interest Rate 

 Beneficiary Designations 

 

In-force Illustrations – (please provide the following) 

 

 Policy performance with current premium 

 Premium required to carry policy to age 100 (Show 6% for Variable Policies) 

 No more premiums being paid 

 Amount of Reduced “Paid-up” Coverage 

 

Please return the information to this address: 

 

 

 

LPL tracking# 1-260356 


