
Often being “up front and personal,” as is our want, means asking

as many questions as we answer. And often, that results in helping

our clients in unexpected ways.

Nobody likes to take

the time out for that

annual checkup. But

your health depends

on it. Just as your

financial well being

depends on regular

reviews of your assets

and your needs, short

and long term. It

doesn’t have to be

every year, but at least

every 5 years. Because

Take the doctor who was referred to us just a few

months ago. A friend of his recommended he sit

with us to do some estate planning as he was

preparing to give up his practice. In the process of

doing what we call a “Life Review,” we brought to

his attention an asset he didn’t even know he had.

It seems the good doctor had a millio-dollar term

life insurance policy that has cost him $90,000

dollars to maintain over the years. A small price to

pay for the confidence that policy gave him and

his wife while he was working toward financial

independence. But he didn’t need the policy any

longer and was about to voluntarily let the policy

lapse. Until  we sat down with him, that is.

Turns out, even though it was a term policy, it had

real value on the open market. In fact, we

identified an institutional investor willing to buy the

policy for $90,000. That’s right, the same sum of

money our client had paid into the policy over the
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new liabilities and new

opportunities are right

around the corner for

all of us. And it’s our

job to make sure you

are well aware of both.

years.

So he got more than confidence out of that policy.

He got most of the money back.
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To ensure compliance with requirements imposed by the IRS under Circular 230, we inform you that any U.S. Federal tax advice contained
in this communication, unless otherwise specifically stated, was not intended or written to be used, and cannot be used, for the purpose of
(1) avoiding penalties under the Internal Revenue Code or (2) promoting, marketing, or recommending to another party any matters
addressed herein.

The number of bidders for a policy may be limited, proceeds from sales of similar policies may vary and may be subject to claims of
creditors. Receipt of proceeds may impact eligibility for government benefits and entitlements. Prior to sale, the insured should consider the
continued need for coverage, impact to estate plans, availability of insurance, cost of comparable coverage, tax implications. There may be
high fees associated with the sale of a life settlement.

Not all  clients may experience the same results.

NFP Securities, Inc. does not provide tax or legal advice.

Securities and Investment Advisory Services offered through NFP Securities, Inc. a Broker/Dealer, Member FINRA/SIPC and a Federally
Registered Investment Advisor. Krim Associates is a member of PartnersFinancial, a division of NFP Insurance Services, Inc., which is a
subsidiary of National Financial  Partners Corp (NFP), the parent company of NFP Securities, Inc.
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